AFFiN:

If you aspire to go beyond,
Let us inspire you to break the barriers.

Affin Bank Berhad is a progressive bank founded on the dynamic concept of ‘Banking
Without Barriers™’ — a vision designed to remove boundaries so that we are close to our
customers.

WEALTH MANAGEMENT SALESCONSULTANT
(To be based in Head Office)

Responsibilities:

e To train, coach and produce skilled and knowledgeable Branch Managers/ Sales
Managers/Customer Relationship Executives on unit trust and investment products.

e To assist sales team to close new business in order to achieve Bank’s business goals on
these products.

e To work closely with Human Resource Learning and Development Unit and Wealth
Management Department in organising sales, motivation and product trainings to branch
sales force.

Requirements:

e Degree holder or its equivalent.

e 3-5 years prior experience in fund house, asset management, branch banking or wealth
management in consumer bank preferably in the area of training, sales or marketing.
Good communication and interpersonal skills.

Pleasant disposition, energetic, self discipline and result oriented.

Possess own transport and able to travel all over Malaysia.

Willing to go the extra mile and scale new heights.

Possess the ability to train & coach

Those with CFP or RFP qualifications will have added advantage.

We invite all interested applicants who meet the above criteria to submit comprehensive
resumeincluding current and expected salary to:

The Recruitment Manager
Affin Bank Berhad
Human Resour ce Division
11" Floor, Menara Affin
80, Jalan Raja Chulan
50200 Kuala Lumpur
or
e-mail : hr.recruitment@affinbank.com.my
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